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Introducing RBC Dominion Securities

« Serving clients since 1901, today RBC Dominion Securities is Canada’s leading full-service

wealth management firm' with over 512,000 clients and $660 billion in assets under
administration?

» Our services are provided through your personal Investment Advisor, who can custom-
design an individual plan for you

» Access all types of investments, including:
o One of Canada’s largest inventories of fixed-income investments

o Equity investments backed by award-winning capital markets research and investment
strategy?

Our wealth management approach is designed to uncover opportunities to meet your
goals — both financial and personal — with comprehensive money management, financial
planning, tax minimization and estate planning

1 Source: Retail Brokerage and Distribution Report—Canada (Fall 2024), Investor Economics. 2 Financial information as of January 31, 2025.

3 Source: www.rbccm.com/en/about-us/awards.page
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Who we can help

* Investors who prefer to work with a professional advisor to help
them manage their assets

» Individuals and families requiring professional assistance achieving
their financial goals, including:

 Building savings for future goals like retirement
* Maximizing retirement income
« Transferring wealth in a tax-efficient manner

» Self-incorporated professionals and business owners requiring
assistance managing personal and business assets

« Estates, foundations and charitable organizations requiring
professional investment management

Wealth Management
N Dominion Securities
6 RBC
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Our approach

Discovery Planning Implementation Review and monitoring

Understand your financial Develop a customized plan Put your plan into action Help ensure your portfolio
needs and goals, your designed to clarify and with a custom-designed evolves with both your
aspirations for the future, help achieve your financial investment portfolio — changing personal

and your profile as an and investment goals. complemented by wealth situation and market
investor. management services conditions.

such as financial,

retirement and estate

planning, plus access to

the resources of RBC

when you need them.

Wealth Management
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Concerns facing Canadian income investors

The unknowns of tomorrow

Outliving retirement

savings

RBC Global Asset Management 9
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iving

Canadians are |

Life expectancy at birth, by sex, Canada, 1980 - 2023
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Sequence of returns has little impact when accumulating assets

$100,000 initial
investment

No withdrawals

Scenario 1
(Steady
Returns)

Scenario 2
(Good early
returns)

Scenario 3
(Poor early
returns)

7%

10%

-7%

7%

14%

4%

7%

13%

21%

Source: RBC GAM. For illustrative purposes and not a prediction of returns.
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23%
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Years

7%

-4%

10%

7%

10%

4%

7%

-1%

23%

7%

21%

13%

7%

4%

14%

7%

-7%

10%

Annual
Return/

Portfolio
Value

7%
$196,715

7%
$196,717

7%
$196,717




Sequence of returns has an impact when you begin to draw an income

Years

Portfolio
3 7 Value
Scenario 1

(Steady 7% 7% 7% 7% 7% 7% 7% 7% 7% 7% $100,000
. g Ret
«  $100,000 initial stums)

investment S .
cenario 2

(Good early 10% 14% 13% 23% -4% 10% -1% 21% -4% 7% $112,566

returns)

« $7000 withdrawn

annua”y Scenario 3

(Poor early -7% -4% 21% -1% 10% -4% 23% 13% 14% 10% $83,603

returns)

Source: RBC GAM. For illustrative purposes and not a prediction of returns.
RBC Global Asset Management 12




Inflation

Is a sustained increase in the general level of prices for goods and services; it's
measured as an

Example:

In 1954, a Canadian stamp cost 5¢, whereas today it costs $1.07. This increase represents a 4.5% annualized
rate of inflation over that time period

Some of the causes of inflation:
Increases in salaries and wages
Increases in production costs
High growth in the economy
Low unemployment rate — i.e. a largely employed population

RBC Global Asset Management 13



Combined impact of inflation & taxes on investment income

O N B

Your Investment Inflation?2 Real Return
1_year return?! = after inflation =

8% 22% 5.8%

Real Return 0O
after inflation 1 5 /O R

and taxes3 =

TAssumes return is 100% investment income — for illustrative purposes only.
2Assumes a 20-year average inflation rate of 2.2%
3Assume investor is in the highest marginal tax bracket for Ontario 53.3% federal and provincial tax rate

RBC Global Asset Management 14




Real return of a 1-Year GIC
Considering the effects of tax & inflation

20.0% -
Real Return of a 1-Year GIC
October 1981 - March 2025
15.0% - e ]-Year GIC
== 1-Year GIC After 40% Marginal Tax
1-Year GIC After Tax & Inflation
== |nflation (CPI)
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Source: Bank of Canada, Bloomberg and RBC GAM as of March 31, 2025. Generic Canadian Chartered Bank 1-year GIC.
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It's not what you earn, it's what you keep that matters!

Net after-tax cash flow on $1,000 investment cash flow

$1,000"
$1,000
$870
$848
s 3750 $740
o
£~
S
= $500
i
]
b=
<
$250
0
Interest Canadian Capital Return of
dividends* gains capital

For the purposes of this example, a marginal tax rate of 26% is used. Please note that rates are unique to the tax circumstances of each individual and are provided herein for illustrative purposes only. In addition to the
federal taxes noted in the example, provincial taxes are required to be paid. The amount of provincial taxes will vary according to province (provincial dividend tax credits also apply). When combined, the total of the federal
and provincial taxes equals the taxes owing on taxable Canadian dividends. *Represents eligible Canadian dividends with a federal tax credit of 15.02%. tReturn of Capital distributions are not taxable in the year they are
received, but do lower your Adjusted Cost Base, which could lead to a higher capital gain or a smaller capital loss when the investment is eventually sold. Note: All figures are rounded to the nearest whole number. Tax rates

are subject to change.
Cash flows should not be confused with mutual fund rates of return. Cash distributions in excess of earnings reduce the asset base of the fund and can hinder the fund's ability to meet its investment objectives.

Return of Capital is return of a portion of investor's capital back to the investor.
RBC Global Asset Management 16




Market volatility

In retirement it is not just about the
destination, the comfort of the ride
matters as well.

Source: Buying Time — John Wiley & Sons
RBC Global Asset Management 17



Market volatility can be significant
The growth of $10,000 since from January 1975 — December 31, 2024

$1.400,000 S&P/TSX Composite Index, 1975-2024 Inflation
Growth of $10,000 = $1,344,770 surges
Annualized returns = 103%

Cumulative returns = 13348.0%

21 200 A0O
$1.200.000

COVID-19

1000 000 Trade
it bt iodoty European wars
sovereign U'S', oL
A hike
debt crisis
800,000
$ 00 Global
financial
Tech bubble crisis
$600,000 bursts
Communism
: Asian Iraq War
Fed fund rate tumbles with financial q
at all time high Berlin Wall i
$400,000 s crisis

Black Monday

$200.000

975 198 )87 1999

o
o

2011 2017 2023

Chartiillustrates the growth of $10,000 in the S&P/TSX Composite Index (total returns) from January 1, 1975 to December 31, 2024. Performance as of December 31, 2024. An investment cannot
be made directly in an index. Graph does not reflect transaction costs, investment management fees or taxes. If such costs and fees were reflected, returns would be lower. Past performance
is not a guarantee of future results. Source: Bloomberg, RBC Global Asset Management. Values and performance are in CAD.
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A strong case for diversifying your portfolio

2015 2016 2017 2018 2019 2020 2022 2023 2024
211%
US HY Bonds CDN Eggities CDN Equities CDN Equities CDN Eggil:ies
14.3% 22 25 5. 24,
Balanced
No single asset , gl US HY Bonds us HY Bonds us HY Bonds CDN Equities us HY Bonds
9.1% 14.0%

class consistently

6.4% -29%
every year.
-2.7% 5.1%
-B. -8.9%

Naote: All returns are total returns Fixed i Eauiti
in Canadian dollars, unless Ixed Income quities

otherwise noted.

Source: RBC GAM, Morningstar Direct. USHYBonds CDN Equltles
us. ngh—YleId

Balanced Portfolio represented by 2% Bonds Equlhes

Cash, 38% Fixed Income (Canadian

bonds), 15% Canadian Equities, 25% U.5.
Equities, 15% International Equities, and FTSE Canada FTSE World FTSE ICE BafA US S&PITSK S&P 500 Index  MSCIEAFE Index MSCI Emerging | 60% Equity [ 40%

5% Emerging Market Equities 30 Day TBill Index GovernmentBond Canoda Universe  High-Yield BB-B | Composite Index Markets Index Fixed Income
Index (CADHedged)  BondIndex  Index (CAD Hedged)
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Building a globally diversified portfolio has provided growth with
lower market volatility

Annualized range of returns (5-yr rolling)

OAverage return

35%
29.6%
30% 27.0%
25% 22.1%
20% 16.7% 16.2%
0,
15% 11.3%
10%
4.9%
N -
0% .
0.7% 01% -0.1%
-5% -1.9%
-10% 7.7% -7.5% -7.6%
Cash Fixed income Canadian equities U.S. equities International equities Emerging markets Diversified portfolio

equities

Source: RBC GAM, Morningstar. Five-year rolling returns refer to periods of 60 consecutive months with new periods beginning on the first day of each month. For the period between
January 1, 1993 to April 30, 2025. Range of returns of each asset class — from highs to lows. Diversified Portfolio assumes monthly rebalancing as represented by 2% Cash, 38% Fixed
Income, 15% Canadian Equities, 25% U.S. Equities, 15% International Equities and 5% Emerging Market Equities. Cash represented by FTSE Can 30 DAY T-Bill Index; Fixed Income
represented by FTSE Canada Universe Bond Index; Canadian Equities represented by S&P/TSX Composite Index; U.S. Equities represented by S&P 500 Index; International Equities
represented by MSCI EAFE Index; Emerging Markets Equities represented by MSCI Emerging Markets Index. All returns are total returns in Canadian dollars, unless otherwise noted.
An investment cannot be made directly into an index. The above does not reflect transaction costs, investment management fees or taxes. If such costs and fees were reflected, returns
would be lower. Past performance is not a guarantee of future results.
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Staying invested over time has its rewards

O @® ©® ©

Over time, equity
markets go

through volatile
periods.

RBC Global Asset Management 21
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Costs to consider in retirement

Home
maintenance

@ Financial
\W gifts/loans

Widowhood/
divorce

RBC Global Asset Management
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Inflation/
taxes

Medical
costs

Long-term
care




Who's funding your retirement?

As employers have been stepping away it has been increasingly your
responsibility

Individual Employer Government

Retirement N < >
Risks \/

RBC Global Asset Management 24



What are the pieces to a retirement income plan?

Government Benefits/

Public Pensions
« Canada Pension Plan (CPP)
« Old Age Security (OAS)
)

Government Individual

- &

Employer Individual
%

RBC Global Asset Management 25 ®



What are the pieces to a retirement income plan?

Government Benefits/ Public pensions:

Canada/Quebec Pension Old Age Security (OAS)
Plan (CPP/QPP)

* Agovernment pension plan that's « Afederal retirement benefit
designed to replace about 25% of payable to people over 65 who
your pensionable earnings during maintain certain residency

——— your working years' requirements
Government «  You must apply

« The maximum monthly payment is
approx. $713.342

"Please note this amount will gradually increase to eventually cover 33% of your pensionable earnings.

2For individuals who meet the residency requirements and are 65 to 74 years of age; 75 years of age or older have a maximum monthly payment of $784.67
Source: Government of Canada, as of January 2024

RBC Global Asset Management 26




Government benefits (2025)

Government benefits depend on what age you decide to
receive benefits among other things.

Canada Pension Plans

Maximum CPP/QPP benefit $1,306.57 per month
at age 65
Maximum CPP/QPP benefit $836.20 per month
at age 60
Maximum CPP/QPP benefit $1,855.33 per month
—) atage 70

Government Maximum OAS benefit $687.56 per month
for Q1 at age 65
Maximum deferred OAS $935.08 per month
benefit for Q1 at age 70
OAS clawback rate $0.15 for every $1 of net income above $86,912, with the full OAS is

eliminated at a net income of $141,917 as of Q1

Pension tax credit for First $2,000 of eligible pension or annuity income, with a maximum
taxpayers aged 65 plus federal tax savings of $300

RBC Global Asset Management 27



What are the pieces to a retirement income plan?

Employer benefits/ Private pensions:

« Retirement income stream

[— guaranteed for life
_ « Employer responsible for investing
contributions
* Amount of retirement income
Employer stream is known

» Inflation protection & survivor
benefits are usually built in

RBC Global Asset Management 28

Retirement income is not
guaranteed for life

The employee is responsible for
investing the contributions
Amount of retirement income is
unknown

Inflation protection & survivor
benefits are not built in




What are the pieces to a retirement income plan?

Registered investments:

« Designed to be drawn down to « Very Flexible
create an income * Income earned is not taxed
Minimum Amount has to be « Withdrawals are not taxable
taken starting in 72" year (5.4% » Current lifetime contribution
- this percentage amount maximum of $102,000*
Individual increases every year)* * Increased by $6,500 in the last
year

RRIFs are designed to create an income, TFSAs are designed to be flexible
*As of 2025

RBC Global Asset Management 29




What are the pieces to a retirement income plan?

Non-registered investments:

« Savings accounts & GICs * Rental income

* Money market funds, bonds & * Small business income
fixed-income mutual funds « Sale of a business or asset (be

« Stocks & equity funds aware of capital gains)

.  Real estate/ reverse mortgage
Individual 969

RBC Global Asset Management 30




Things to consider when discussing your retirement plan with
your advisor

1) What steps are required to build a retirement income plan?
2) How much growth will | need in my portfolio?

3) My retirement income will come from a few different sources, what issues
should | be aware of?

4) How much can | afford to withdraw from my portfolio each year?

5) How can | pay less tax on my investment income?

RBC Global Asset Management 31
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Securities




NBeDbstinipA(Récurities Inc. | Introducing RBC Dominion Securities

The full range of investment solutions

* Treasury Bills « Real estate investment trusts
 Commercial paper « Royalty trusts

» Guaranteed Investment Certificates (GICs) * Preferred shares

 Government bonds « Common stocks

« Corporate bonds « World-class money management programs
» Strip coupons e Mutual funds

* Annuities* « Equity-linked notes

 Mortgage-backed securities « Options

« Commodities * Insurance®

* |ncome trusts « Segregated funds*

"Offered through RBC Wealth Management Financial Services Inc.

RBC Global Asset Management 33



Series T — Designed to provide tax-efficient cash flow

Series T units also offer investors an easy way to transition seamlessly from investing for long-term
growth to drawing regular, tax-efficient cash flow.

1) Sustainable payouts - Distribution amounts are set at the beginning of each year so you know
exactly how much you’ll receive each month

2) Tax efficiency - Series T distributions are more tax efficient than redeeming your investment
offering a blend of tax-efficient payout and tax-deferral benefits through the use of return of capital
(ROC).

3) Customizable cash flows - You can customize a monthly cash flow that meets your specific
needs up to a fund’s maximum payout rate of 5 or 8 per cent

4) Transitioning from saving to cash flow - If you are an investor in another series of a fund,

you may switch between the series you currently hold and Series T of the same fund at any time
with no tax implications.

RBC Global Asset Management 34




RBC Managed Payout Solutions

Helping you create tax-wise cash flow

Regular monthly cash flow.

a tax-efficient manner.

|'_ S _‘!I The use of return of capital to stabilize monthly distributions in
- |

An annual review process that adjusts distributions to
| | | mitigate the impact of markets on invested capital.

Professional portfolio management, ongoing
monitoring and consistent rebalancing.

RBC Global Asset Management 35




RBC Managed Payout Solutions deliver:

Sustainable cash flow: Distributions are reviewed annually and adjusted, if necessary,
to provide sustainable and predictable cash flow.

Tax efficiency: Diversification of cash flow sources results in higher after-tax cash flow
relative to investments that pay only interest income.

Growth potential: Equity exposure increases the potential for capital appreciation
and helps keep pace with inflation over the long term.

Monitoring and rebalancing: Our experienced investment team regularly monitors
and rebalances your portfolio to ensure it stays aligned with your investment goals.

Liquidity: You have access to your money should unexpected needs arise.

Choice of payout rates: 5%, 6% or 7%

The monthly payout (in cents per unit) is a product of multiplying the payout rate (5, 6 or 7%) by the year-end net asset value (NAV) per unit and dividing by 12. The monthly
payout in cents/unit is reset at the beginning of each calendar year. Payout rate may change to reflect market conditions and should not be confused with mutual fund performance
or rate of return.
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Return of capital can help smooth monthly returns

Income earned

(nterest dividends, = =

capital gains)

Return of capital payments*
(from initial invested capital)

Consistent monthly
— —J I i— ) ] J L ——] II —— —1) ] I

Jan Feb  Mar  Apr  May Jun Jul Aug  Sep Oct Nov Dec

*Distributions are classified at year-end, and the total amount of return of capital distributed throughout the year is allocated evenly across all monthly distributions. Cash
distributions in excess of earnings reduce the asset base of the fund and can hinder the fund’s ability to meet its investment objectives. Payout rates are not guaranteed and
may be adjusted based on market conditions.

Cash flows should not be confused with mutual fund rates of return.
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For more retirement information

Visit:
https://www.rbcgam.com

/en/cal/learn-

plan/retirement-
resources

RBC Global Asset Management

& Global Asset
ANE  Management Productsv  Insights Learn&planv  Aboutusv | Search Q
RBC

Learn & plan / Retirement resource centre

Retirement resource centre

fif

Filter by All resources x Saving for retirement Getting ready to retire Living in retirement

Saving for retirement

b

SAVING FOR RETIREMENT

s

(4 -

SAVING FOR RETIREMENT SAVING FOR RETIREMENT

Why RRSPs RRSPs vs TFSAs Got benefits?
A tried-and-true strategy to save for RRSP vs. TFSA? They're both investment How to understand your pension plan
retirement accounts with tax advantages but there

are important distinctions between the
two.

SAVING FOR RETIREMENT

The importance of starting early

One of the keys to a successful retirement
is to start accumulating as early as
possible. That's because time is one of the
most powerful elements in your
investment plan.

38



https://www.rbcgam.com/en/ca/learn-plan/retirement-resources
https://www.rbcgam.com/en/ca/learn-plan/retirement-resources
https://www.rbcgam.com/en/ca/learn-plan/retirement-resources
https://www.rbcgam.com/en/ca/learn-plan/retirement-resources
https://www.rbcgam.com/en/ca/learn-plan/retirement-resources
https://www.rbcgam.com/en/ca/learn-plan/retirement-resources

Appendix: RRIF minimum withdrawal amounts

Minimum withdrawal Minimum withdrawal

Age (at start of year) Amount (%) Age (at start of year) Amount (%)

71 5.28 85 8.51
72 5.40 86 8.99
73 5.53 87 9.55
74 5.67 88 10.21
75 5.82 89 10.99
76 5.98 90 11.92
77 6.17 91 13.06
78 6.36 92 14.49
79 6.58 93 16.34
80 6.82 94 18.79
81 7.08 95 or older 20
82 7.38

83 7.71

84 8.08

Source: Canada Revenue Agency as of 2025.
RBC Global Asset Management 39




Disclosure

This has been provided by RBC Global Asset Management Inc. (RBC GAM) and is for informational purposes, as of the date noted only. It is not intended to provide legal, accounting, tax, investment, financial or other advice
and such information should not be relied upon for providing such advice. RBC GAM takes reasonable steps to provide up-to-date, accurate and reliable information, and believes the information to be so when provided. Past
performance is no guarantee of future results. Interest rates, market conditions, tax rulings and other investment factors are subject to rapid change which may materially impact analysis that is included in this document. You
should consult with your advisor before taking any action based upon the information contained in this document.

Information obtained from third parties is believed to be reliable but RBC GAM and its affiliates assume no responsibility for any errors or omissions or for any loss or damage suffered. RBC GAM reserves the right at any time
and without notice to change, amend or cease publication of the information.

Please consult your advisor and read the prospectus or Fund Facts document before investing. There may be commissions, trailing commissions, management fees and expenses associated with mutual fund investments.
Mutual funds are not guaranteed, their values change frequently and past performance may not be repeated. RBC Funds, BlueBay Funds and PH&N Funds are offered by RBC Global Asset Management Inc. and distributed
through authorized dealers.

This report may contain forward-looking statements about future performance, strategies or prospects, and possible future action. The words “may,” “could,” “should,” “would,” “suspect,” “outlook,” “believe,” “plan,” “anticipate,”
“estimate,” " " objective” and similar expressions are intended to identify forward-looking statements. Forward-looking statements are not guarantees of future performance. Forward-looking statements

expect,” “intend,” “forecast,
involve inherent risks and uncertainties, both about investing and general economic factors, so it is possible that predictions, forecasts, projections and other forward-looking statements will not be achieved. We caution you not
to place undue reliance on these statements as a number of important factors could cause actual events or results to differ materially from those expressed or implied in any forward-looking statement. These factors include, but
are not limited to, general economic, political and market factors in Canada, the United States and internationally, interest and foreign exchange rates, global equity and capital markets, business competition, technological
changes, changes in laws and regulations, judicial or regulatory judgments, legal proceedings and catastrophic events. The above list of important factors that may affect future results is not exhaustive. Before making any
investment decisions, we encourage you to consider these and other factors.

® /™ Trademark(s) of Royal Bank of Canada. Used under licence. © RBC Global Asset Management Inc. 2025
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Disclaimers

This information is not investment advice and should be used only in conjunction with a
discussion with your RBC Dominion Securities Inc. Investment Advisor. This will ensure that your
own circumstances have been considered properly and that any action is taken based upon the
latest available information. The strategies and advice in this report are provided for general
guidance. Readers should consult their own Investment Advisor when planning to implement a
strategy. Interest rates, market conditions, special offers, tax rulings, and other investment factors
are subject to change. The information contained herein has been obtained from sources believed
to be reliable at the time obtained but neither RBC Dominion Securities Inc. nor its employees,
agents, or information suppliers can guarantee its accuracy or completeness. This report is not
and under no circumstances is to be construed as an offer to sell or the solicitation of an offer to
buy any securities. This report is furnished on the basis and understanding that neither RBC
Dominion Securities Inc. nor its employees, agents, or information suppliers is to be under any
responsibility or liability whatsoever in respect thereof. The inventories of RBC Dominion
Securities Inc. may from time to time include securities mentioned herein
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Disclaimers

RBC Dominion Securities Inc.* and Royal Bank of Canada are separate corporate entities which
are affiliated. *Member-Canadian Investor Protection Fund. RBC Dominion Securities Inc. is a
member company of RBC Wealth Management, a business segment of Royal Bank of Canada. [

/ ™ Trademark(s) of Royal Bank of Canada. Used under licence. © RBC Dominion Securities
Inc. (2025). All rights reserved.
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Wills, Powers of Attorney, and Estate Planning

BADERLAW:

SMART LAWYERS. GOOD ADVICE.



Overview

> Wills
» What they are
» Why you need one/Why you need a new one
» executors

» QUESTIONS

Common Estate Planning Mistakes

v

» Alternative Estate Planning
» Joint assets/direct beneficiaries
» Powers of Attorney
» What they are, what they’re for
» Why they matter
» QUESTIONS




Wills - The Basics

What is a will?
Why do | need it?
What information does it contain?

What are the formal requirements?




What Happens If | Die Without a Will?

Intestacy rules apply, no control over how assets are distributed
Follows a certain formula

Makes no provision for common law spouses, stepchildren

No trust provisions

Confusion re joint assets

vV v v v v Vv

no probate tax efficiency




Is My Will Out of Date?

» Certain formal requirements have changed in the last 20-30 years (e.g.
affidavit of execution)

Changing life circumstances
Changing circumstances of executors and beneficiaries

Estrangement/reconciliation

vV v v Vv

Interest in charitable donations




Executors

» Who should my executors be?

» What will they have to do?

» Are they entitled to compensation?
>

What if | don’t have any good candidates among family or friends?




Questions (Part 1)




Common Errors in Estate Planning

Making no plans/dying intestate

Picking the wrong executors

Misnomer of beneficiaries

Not planning for life changes re certain assets

Making non-compliant wills

vV v v v v Vv

Failing to change will to reflect changes in life




Alternative Estate Planning

» Probate tax is 1.5% of all assets in excess of $50,000

» Probate tax is payable when applying for probate, applies in addition to any
applicable income taxes (including capital gains)

» Some forms of estate planning exclude assets from a will and probate tax
» Corporate/secondary wills
» Joint assets
» Direct beneficiary designations

» Pros and Cons




Powers of Attorney

» What is a power of attorney?
» Why do | need one?

» Who should my attorney be?
» What goes in a POA?
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Making property decisions
with clarity and care

Real Estate
Planning
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Why Estate Planning
Matters

A home is often the largest

Te Asset single asset in an estate
e e g In retirement, liquidity and
- 20 qul'"dlty cash flow matter more

Without planning, property can
become burden (maintenance)

Burden

’
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Why Estate Planning
Matters

Property holds significant value as

o Te Value an investment and opportunity

True flexibility comes only through a
strategic sale and proper planning

— 3e Flexibility
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Understanding
Your Options

N

1. Stay & Maintain 2. Rent or Share 3. Support & Legacy 4. Sell & Reinvest
| | |
Adjust your home to your Sharing or renting your home Passing the home to children A strategic sale reveals your
needs, but remember that requires management and often means passing the home's true potential and
every upgrade adds expense responsibility costs too maximizes its long-term value
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Hidden Costs

Maintenance, repairs, utilities
and taxes that never stop

Option: Stay & Maintain

-

-

%

{C
A U

Upgrades 15,000 - 40,000

$10,000 - $15,000 + / yearly

Missed Potencial
Unused space and locked
equity that could work for you

Accessibility fixes and safety
updates that cost more
than they return

Time & Energy  7-10 hours / weekly

lost investment growth of 6-7 % yearly

O
O
>
O

Cleaning, organizing, and
constant upkeep take
over daily life

N

i Jrmmnel, )

2. Rent or Share 3. Support & Legacy

f\ Estate
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Sharing or renting your home Passing the home to children
uires i




Option: Stay & Maintain

Unused living space

More than 4.4 million rooms in
Ontario senior households sit
unused, reflecting significant

untapped housing potential.

Basements/ Guest
areas/ Storage

Unused or rarely used rooms

N
P_N
@ @ @ f\ Estate
R Probate
re 3. Support & Legacy 4. Sell & Reinvest S SeerceS
i e Passing the home to children A hstrate’gi‘c sale ;evialls e
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2. Rent




Option: Rent or Share

Managed a rental before? What rent to set?

Too high sits empty, too
low loses value

Experience matters most

Know today’s rental market? Manage it or hire help?

Either way costs time
and money

Rules and prices shift fast

What's the rental plan? Ready for what it takes?

Repairs, insurance, and
constant care

Advertising, screening,
collecting — all on you

N

© o0

1. Stay & Adapt 3. Support & Legacy 4. Sell & Reinvest

Adjust your home to your Passing the home to children Astrategic sale reveals your
needs, but remember that often means passing the home's true potential and
every upgrade adds expense costs too maximizes its long-term value

f\ Estate
R Probate
S Services



Option: Support & Legacy

4. Values over assets
|
Money without guidance
creates conflict. Clarity
creates legacy.

2. Too much, too soon

|
Early or oversized gifts often

demotivate children and
weaken financial discipline.

1. Unprepared Heirs 3. Changing priorities
- I
Just 26 % of families have a Younger heirs prefer liquidity
plan. Few heirs are ready to and flexibility over real estate

manage real assets. responsibility.

O e

1. Stay & Adapt 2. Rent or Share

@ f\ Estate
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Sharing or renting your home
requires mana




Option: Sell & Reinvest

N

Strategic advantage
A well-timed sale unlocks liquidity
and freedom of choice

Simplified life
No taxes, maintenance, or
management stress tied to property

Maximized returns
Smart reinvestment grows 6-7%
yearly, far beyond home equity

(RBC GAM 2025).

Financial clarity Retirement stability

Cash flow supports care, comfort, Steady income, freedom from upkeep,

or new investment opportunities and lasting confidence for the future
e\

| |
@ f\Estate
R Probate

o
1. Stay & Adapt 2. Rent or Share 3. Support & Legacy S SeI‘VICCS

Adjust your home to your Sharing or renting your home Passing the home to children
needs, but remember that requires management and often means passing the

Real legacy
Liquid assets preserve value and
give flexibility to help family now




From Planning to Action:
Unlocking Value through Sale

‘ We've seen that in retirement

Liquidity and Cash Flow matter more than square footage

Planning ss===3 PropertyPrep sm===3 Sale === Reinvest

Now let's look at how a well-executed sale can
unlock that value safely and strategically with
market insight to guide every decision.

f\ Estate
R Probate
S Services



Sell Smart: Market Overview

) HPI or Benchmark Price Adding labels
MLS® Home Price Index 8 HPI

Benchmark Price Hold Ctrl (Cmd) and select points on the chart to show multiple date/value labels

Click here to learn more

1. Board 2. Property Type 3. Area/Property Type Selection
Greater Toronto [TRREB] — Single Family Detached — Area: Peel [TRREB] — Single Family Detached

HPI Performance over Time

Select Date Range:
All values

HPI (Jan 2005 = 100)
g

N
=
o
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Jan 2005
Jan 2007
Jan 2009
Jan 2011
Jan 2013
Jan 2015
Jan 2017
Jan 2019
Jan 2021
Jan 2023
Jan 2025



Sell Smart: Defining Your Priorities

Maximum Value Speed & Efficiency Simple Process Smart Balance
You want to maximize You want an as-is sale You want a simple You want a fair price
value, even if it takes with no showings, no process with no within a reasonable
more time and staging, and an easy showings, no repairs, and timeline, combining
preparation transition full coordination. comfort and return.

S S S S
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Premium
Market Sale

Sell Smart: Strategy & Sale Options

Full preparation, Standard listing with basic

staging, and marketing presentation and typical

that attract top offers. market exposure. Balanced Regular
Buyers see greater timeline and price, MLS Sale
value in a move-in- suitable for most

ready home. properties.

and early buyer interest condition with no

through targeted ‘ repairs or staging. Investor,

exposure and a Simplifies the process As-lIs Sale
simplified process for a but often yields 10-15%
timely closing. below market value.

f\ Estate
R Probate
S Services

Focused on efficiency Sold in current




Guiding Families With Clarity and Care

800+ 23+ Complete

Families Assisted Years of Experience E State S u p po rt

Estate transitions can feel overwhelming — but they don't have to be.

Our team brings structure, care, and clarity to every step, helping families move
forward with peace of mind. From legal coordination to the final sale, we handle
the details so you can finally take a breath and focus on what truly matters.
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RN NEN

Preparing for Your Best Years

Comprehensive guidance and services designed to help you
plan, organize, and move confidently toward your next chapter.

Financial
Reviewing assets, property value, and future cash flow to create clarity and long-term stability.

Legal

Coordinating with your lawyer or advisor to ensure wills, powers of attorney, and ownership are properly structured.

Home Readiness
Assessing your property’'s condition and preparing options — whether you choose to stay, adapt, or sell.

Sale Strategy

WEe'll plan, prepare, and sell your home strategically to ensure the best outcome for your timing and goals.
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Stay Connected and Explore More

A full document checklist with key Visit Our Website
dates and next steps

Estimated costs and timelines for
each stage

A clear overview of our services
and process

This presentation for you to
review anytime

1.0pen Camera

Call or Text for a Free Consultation

2.Point | R-Cod
+1 (647) 204 8944 oint It at QR-Code
3.Tap the Link that appears @Estate

Probate

S Services


https://estateprobate.services/faq/
https://estateprobate.services/
https://estateprobate.services/
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